Generative Tooling – Jigs & Fixtures

Getting Started…

The following are suggestions from Eli Boichis, Business Development Manager for Dassault Systemes, Americas on how to get started on a jigs and fixtures opportunity.  Eli has been leading the effort in the Americas during 2003.

1. Identifying the audience.  

a. OEMs – Advanced Manufacturing Engineering Dept, Tooling Dept.

b. Known tooling suppliers from past experience.

c. Get a list of tooling suppliers from each OEM.  Use the client team or the PLM sales rep that has the relationship with the OEM to obtain this information.

d. In discussions with prospects, ask, “Who are your competitors?”

2. Initial Call  (Create Interest)
a. Set up call with Engineering Manager or other decision maker.

b. Spend the hour understanding their business.

i. What type of tooling is produced?

ii. How do they design and produce their product today?

iii. How do the customer organize himself to manage their data and to search, to reuse or to create the standard parts (referenced) for the Tooling (the resources). What’s sort of documents do they used from their suppliers: 

· Books : drawings

· Tif or dxf   

iv. Who are their customers? (OEMS, Tier 1s etc.)

v. What are the key business issues they face today?

How can they reduce the tooling and design costs?

3. 2nd Call (Presentation & Demonstration – bring AE)  Encourage customer to invite others, especially a purchasing manager
a. New Customer – 
i. Use presentation “What is Tooling?”
ii. Show scenario using CATIA V5 and Knowledgeware.  Select options from the long Dassault Systemes demo, not entire demo.

iii. Highlight BMW slide referencing benefits gained
Calculate the ROI like in the Sales presentations to show what can be the gains and benefits if thy implement the Generative methodology.
iv. Review  pilot engagement slide

1. Training – Basic CATIA V5, Advanced V5, Best Practices (2-3 weeks if no V5 skills exist, 2-3 days with existing V5 skills)

2. Develop a template using a customer design
3. Proof of concept – from design through manufacture
b. CATIA V4 Customer

i. Initially approach customer about migrating from V4 to V5.  
ii. Make a demo with V4 and V5 data on a generative Jig and show that we can use the generative methodology with some V4 data : we don’t need to redesign the V5 data from the V4, just migrate as result.

iii. To show how it is easy and quick to create some Layouts from the V5 data.

Demo available to show tooling design using only V5 plus best practices.  

iv. Later introduce Knowledgeware component.

